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PAPER 3: BUSINESS LAW & BUSINESS CORRESPONDENCE & REPORTING 
 

Question No. 1 is Compulsory. Answer any four question from the remaining five questions. 

Wherever necessary, suitable assumptions should be made and disclosed by way of note 

forming part of the answer.  

Working Notes should from part of the answer.  
 

 

Question 1: 

(a) M promised to pay N for his services at his (M) sole discretion found to be fair and 

reasonable.However, N dissatisfied with the payment made by M and wanted to sue 

him.  Decide whether N can sue M under the provisions of the Indian Contract Act, 

1872? 

(4 Marks) 

(b) The Articles of Association of a Limited Company provided that „X‟ shall be the Law 

Officer of the company and he shall not be removed except on the ground of proved 

misconduct. The company removed him even though he was not guilty of 

misconduct. Decide, whether company‟s action is valid? 

(4 Marks) 

(c) Give Differences between dissolution of firm & dissolution of partnership.  

(4 Marks) 

Question 2: 

(a) Explain Corporate veil theory and when this corporate veil can be lifted. 

(7 Marks) 

(b) What are essential elements to incorporate LLP? 

(5 Marks) 

Question 3: 

(a) Give rights of transferee of a partner's interest ? 

(6 Marks) 

(b) What is effect of subsale or pledge by buyer ? 

(6 Marks) 

Question 4: 

(a) “Compensation is given for remote or indirect loss” Comment ? 

(4 Marks) 

(b) A received certain goods from B promising to pay Rs. 10,000/ -. Later on, A 

expressed his inability to make payment. C, who is known to A, pays Rs., 6000/- to 

B on behalf of A. However, A was not aware of the payment. Now B is intending to 

sue A for the amount ofRs.10000/-. Can B do so? Advise. 

(4 Marks) 

(c) Give rules relating to passing of risk ? 

(4 Marks) 

Question 5: 

(a) Explain the reservation of right of disposal of goods? 

(5 Marks) 

(b) What are the modes of revocation of offer? 

(7 marks) 

Question 6: 

(a) Do the following statements amount to involvement of fraud? 

(i) Where the vendor of a piece of land told a prospective purchaser that, in his 

opinion, the land can support 2000 heads of sheep whereas, in truth, the land 

could support only 1500 sheep. 
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(ii) X bought shares in a company on the faith of a prospectus which contained an 

untrue statement that one Z was a director of the company. X had never heard of 

Z and the untrue statement of Z being a director was immaterial from his point of 

view. Can X claim damages on grounds of fraud? 

(5 Marks) 

(b) Explain Doctrine of Constructive Notice and also give its exception ? 

(5 Marks) 

(c) Abhishek contracts to sell Bhusan, by showing sample, certain quantity of tea 

described as „Best quality Darjeeling tea. The tea when delivered matches with the 

sample, but it is not Darjeeling tea. Referring to the provisions of Sale of Goods Act, 

1930 advise the remedy, if any, available to Bhusan.? 

(2 Marks) 

 

PAPER 3: BUSINESS CORRESPONDENCE & REPORTING 
 

The Question Paper comprises of 5 questions of 10 marks each.  

Question No. 1 is compulsory. Out of questions 2 to 5, attempt any three. 
 

 

Question 1: 

(a) Describe oral communication ? 

(2 Marks) 

(b) Fill in the blanks with the most suitable choice: 

(i) The judge ordered a death sentence when the accused was found __________ 

(a) Transparent (b) Abusing 

(c) Culpable (d) Empirical 

 

(ii) The scam was basically because of ______________________of funds by the 

senior members of the organization. 

(a) Misappropriation (b) credibility   

(c) Movement (d) Allotment 

 

(iii) His first move was to ______________ the enemy team and then behead each 

one. 

(a) Announce (b) Seize  

(c) Complete (d) Harvest 

(1½ Mark Each = 3 Marks) 

(c) Read the following passage and write a précis for the same. Follow the basic rules of 

précis writing while writing. 

 

Virtual reality is an artificial environment that is created with software and presented 

to the user in such a way that the user suspends belief and accepts it as a real 

environment. On a computer, virtual reality is primarily experienced through two of 

the five senses: sight and sound. The simplestform of virtual reality is a 3-Dimage 

that can be explored interactively at a personal computer, usually by manipulating 

keys or the mouse so that the content of the image moves in some direction or 

zooms in or out. More sophisticated efforts involve such approaches as wrap-around 

display screens, actual rooms augmented with wearable computers, and haptics 

devices that let you feel the display images. 

(5 Marks) 

Question 2: 

(a) Explain "GenderBarriers".  

(2 Marks) 
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(b) Change the following sentences into passive voice. 

(i) Elizabeth will give all books to the orphans. 
 

Change the following Direct speech into Indirect speech. 

(ii) The fans said, „We want India to win‟ 

(iii) The Minister announced, „Our party introduces the GST from tomorrow‟ 

(1 Mark Each = 3 Marks) 

(c) Read the passage carefully and answer the questions that follow: 

 

Three years ago, technophobic SushmiGhosh refused to exchange her feature phone 

for a smart phone. But last month, the 45-years-old high schoolteacher ordered a 

front-loading washing machine through an e-retailer‟s app on her iPhone. “I was 

pleasantly surprised,” she said, “It was not only delivered in a day but also installed 

immediately. I didn‟t have to walk to a shop in this heat. I saved some money too 

because I bought it during a sale.” Online sales of large appliances have boomed in 

the past two years as e-retailers have addressed buyers‟ delivery and installation 

concerns. While they also offered discounts earlier, delivery took days and 

installation was another waiting game, with further uncertainty about warranty. 

 

During its recently concluded sale, Amazon claimed in the first day it sold around half 

(20,000 units) of the average daily TV sales in India. “There has been a huge shift in 

the number of brands that want to do business with us,” said Manish Tiwary, VP 

(category management), Amazon India. Some manufacturers have even teamed up 

with e-retailers to officer TVs, refrigerators and washing machines with specific 

features. “This helps bring down prices,” said SandeepKarwa, head of large 

appliances at Flipkart. From being a negligible part of its business, the large 

appliances category has become one of the top three earners for Flipkart. It acquired 

Jeeves, a repair services and maintenance company, for providing after-sales 

services. At present, Flipkart o ers one-day delivery on 72% of large appliances 

through 10 dedicated warehouse. “We are working on a pilot that will enable 

installation of 70% of our large appliances at the time of delivery,” said Karwa. 

Exchange offers and financing options provided by e-retailers have also pushed 

sales. “During our last sale 35% of shoppers opted for no-interest EMIs,” said Karwa. 

 

Amazon has also created a home services arm to synchronise delivery and 

installation of products. Amazon‟s Tiwary said, “We created our group of technicians 

who will get the installation done according to the convenience of the customer. In 

smaller towns, this is a big help since many brands don‟t have a robust presence.” 

Amazon has nine warehouses from which it can reach 80% of the country. Most 

manufacturers, however, are tight-lipped about online sales as e-retailers‟ discounts 

and freebies eat into the margins of their brick-and-mortar dealers. While a 

spokesperson for LG turned down an interview request for this story, Samsung India 

did not reply to an email. 

 

Ajay Seth, director of sales and service at Panasonic India, said, “It‟s still early days 

for online. Customers want to have a look and feel of the product before buying. 

Most of our online sales consist of small appliances.” Companies such as BPL, Vu and 

TCL, which follow an online- first model, are optimistic, though of favourable 

response from buyers..DevitaSaraf, founder of Vu Technologies, which sells 40% of 

all TVs sold on Flipkart, said, “When I started selling Vu televisions we did a business 

of Rs. 35 crore in 2013-14. After going online, we ended 2016-17 at Rs 500 crore.” 
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Q1.SushmaGhoshsays, “I was pleasantly surprised.” She was surprised 

1) By the promptness of the service for the washing machine. 

2) Because she managed to save money while buying the washing machine. 

3) By the warranty offered for the washing machine. 

4) By the quick delivery and instant installation of the washing  machine.  

Q2. Some manufacturers have even teamed up with e-retailers to 

a) Give special discounts 

b) Have special sale officers on large appliances like T.V.s with specific features 

c) Get discounts from e retailers 

d) To give discounts to e retailers 

 

Q3. One of the top three earners of Flipkart is 

a) Household goods 

b) Clothes brands 

c) Large appliances 

d) Mobile phones 

 

Q4. The two factors that are promoting sales of e retailers are 

a) Exchange officers and easy  financing options available. 

b) Quick delivery and good products. 

c) Ease of service and no disturbance of any kind. 

d) Many options to choose from and ability to view products from home. 

 

Q5. Brick and mortar stores are affected by e retailers 

a) Promoting their sales 

b) In no major way 

c) By starting a price war 

d) By eating into their profits 

(1 Mark Each = 5 Marks) 

Question 3: 

(a)  

1. Select the correct meaning of the following idioms/phrases given below: 

(i) Black sheep.   

(a)  Quarrel  (b)  Yield  

(c)  Desire (d)  The odd one in the family 

(ii) Gift of gab. 

(a)  A major part (b)  A difficult job 

(c)  Speaking fluently  (d)  Wastage 

(iii) Face the music 

(a)  Escape from the situation 

(b)  Act violently 

(c)  Enjoy the music 

(d)  Face the challenges/ consequences 

(1 Mark Each = 3 Marks) 

(b) Explain the role of "appearance" in Non-verbal communications ?  

(2 Marks) 

(c) Write an article on :  

Growing health problems in the youth today: Causes and Consequences. 

(5 Marks) 
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Question 4: 

(a) Write the meaning of the following phrasal verbs.  

(i) Hang on  

(ii) To fight tooth and nail 

(2 Marks) 

(b) Explain any two types of nonverbal communication methods. 

(3 Marks) 

(c) You are Sushil Kumar (Project Managerof ABC Project), draft a mail to Mr. Anil 

Malhotra for the handover of ABC project since you are leaving the job and you are 

on notice period. 

(5 Marks) 

Question 5: 

(a)  

(i) The synonym for the word "detest" is:  

(a) loathe  (b) Admire  (c) Settle  (d) Complicated 

 

(ii) The synonym for the word "arouse" is:  

(a) Incite  (b) Rich  (c) Against  (d) Suffer 

 

(iii) The Antonym for the word "Barren" is: 

(a) Green  (b) Dull  (c) Simple  (d) Law 

(1 Mark Each = 3 Marks) 

(b) Complete the following sentences by using the appropriate form of the word given in 

the bracket. (Add) a prefix or a suffix) : 

(i) He needed to __________________ the temperature. (regular) 

(ii) You need a _______________of motivation, organization and revision to learn 

English. (combine) 

(1 Mark Each = 2 Marks) 

(c) As an employee of a CA firm, prepare the agenda of an upcoming Partner‟s visit, in 

tabular form. Include senior executives in the meeting, discuss the agenda for the 

meeting and how the one day visit of the Partner needs to be planned. 

(5 Marks) 

 

 

 

*** 


