MITTAL COMMERCE CLASSES CA FOUNDATION- MOCK TEST
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DATE: 09.06.2023 MAXIMUM MARKS: 100 TIMING: 3 Hours

BUSINESS LAW & BUSINESS CORRESPONDENCE & REPORTING

Question No. 1 is Compulsory. Answer any four question from the remaining five questions.
Wherever necessary, suitable assumptions should be made and disclosed by way of note
forming part of the answer.

Working Notes should from part of the answer.

Question 1:

(a) XY @I 100 S I 99 Bl F&Ad 8iar & 4 Amell § durfe Reafd @1 fage=r $ifsre—
(a) afe X S R RIS dad @1 ek & 10,000 ®. URT <7 & &R W g9 BT Ao
T 2
(b) 3T X TRFA I BT SR 7 AR o3 z R FRIiRa fovar S|
(c) afe X RIS I &1 SR & T 10,000 . YT 29 AT 11,000 . U 7 W fawa
BT P FEAd BT B |

(d) afe x RIS It T IAT & dA BT Sl 7 |

(4 Marks)

(b) U FHHE & UNE AT R HEEA USIR B USIeRY & folt URgd fbar mar iR
USIpR o T &1 H10—us SRl Bl SR @R e | |1 denfeies sfiuenRedry qR1 R
N B d18 BHE! AU SRR AT B WY BRI PRAT JARW BR feAT I fb W wu H
TS TG AT | HFIAT BT el & fb IHD AR B YR IR WHy # el 1 o

Ahdl & Fife SABT ma Avercdsd 21 39 U39 &I ScX Sifoie fb o1 S &1 qd
db B AT A8 |

(4 Marks)

(c) STHE IEd J U= HHARIAT &I 9ai 99 & v fJde F TR el 7 BT HusT al Exiar
WY S TG BT I G IART | AT TG FHARAT RT I&F B ggAT TAT A1 IEF AL
IuYadr o el Fidell | BTeilfs 59 a1 BT H1ed o fb wuST SIdl, g€ 9 ST Bl KR
g & forg SRIA ar) w1 AWE Ared 9] famy AfRfE & =i a e WRUS ®

THAR 87
(4 Marks)
Question 2:
(a) LLP T ifAd Ti¥@ &Fael @ A& =R qay’?
(6 Marks)

(b) TAUHIMR. Usdc fol. oes @ U AW-TAl § Y T Igeey ara H S Bdd al
Afesrll § AR & & forg sifdrgd fovar 1 o, ofdhd &= o1 g fA. o1 @ |7y Areier)
PR® el BT AR fHar qor grer 89 & R A I & ufd S9! 9eN 81 Y | 918 |
ST T A W B Ul U TSR | SR BR feUT 3R I8 I% feuT B SHHT R B
P IRIER wfdd aTer o | 9T §RT Ol Bl fhd T SHR B qudl &I Siid HIfY | 370+
IR & AT & BRI qarsy |

(6 Marks)

Question 3:

(@) M 7 I8 gaT far a8 N SHGT Har & oy Jae & iR d4a1 M @1 98T & IR
I Tar Rl B8R 3R g8 B e MU ST | A e RN SS9 YIaE 9
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(b)

(c)

e el BT ¥ iR 98 M & g <1ar a’er argar € g vl o) fF @ N, MW
RAY rgeey AT, 1872 & UraEMl & AR <rdT PR bl © |

(2 Marks)

Mr. X = 3o foelt aRfed & a1 fAdax N9 9=di &1 9eM & folt axT 8 § Tah Hw
g8 | d= HQCbN#¢NﬂlﬁW8ﬁWW$mmmwmIW
Hwﬂeﬁcbw-ﬂﬁquﬂaﬁﬂﬁfﬁaﬁ?w#ﬂﬁmzﬁmaﬁwﬁ?@ﬁ‘g’q
GIART T f3AT| 918 H ¥ AU SGA¥ H Wedh T3 AR O & AXBR F IJg grm dl
Bs IR - HHA BT ASA e R QAT HH BT ee fean & asfeal & wdvero
BT R A aTell A & A1 SEGT Ao fhar S| &wen S| 2013 & wraemEl
@ AR IR R b5 AXBR D 3 Fal 87

(5 Marks)

T Al fasg 5 C 7 P &1 Usp a%g & oIy e S diell ams | Ffoiaa dafeuds
Al H U Bl BT R gdgy:
Case (a) 3fe C Bdier ARA ¥ ugel 3Ol dlell a1t o of, SIafdh Yo od off 6 & T8

qrell aTfiRy =TEl 81 uTg |

Case (b) P Ifc I=gaw dlell o7 9 RAIGR IR < AR A%y gAaq dma | gaIfaa 8l
oT |

Case (c) 3 P 3ol MR Wk A 3R B &I dlell o & fofg g @, Siafd S| VAT
AfreR RIET el < |

Case (d) afe Cawy o I & foly a1frgd @, =1 el =
(1) 98 I & foIg d& gHRAT |
) i d9 sAIRT 81, ST9 A clear 81T |
Ih URIA P W IAIG B T, URY] SAY ygdl C 98 WHH Z B I9 gh
o |

Case (6) 9 fIopg =FAdH dMd | FaIfAd 9 & AR AaMIed FHfa & Ieadq drell
I aTel fdd BT fdhd &R | (@8 DA FAdH DT I HH Bl 3R 918 H 98
& T 9 HAT IR ) |

(5 Marks)

Question 4:

(a)

(b)

.M N 3R 1. P 7o %H H AIEIGR 8, ST YfioiNe’ &1 Jaard axd 3 | AL P 1 s/dear
2018 Bl AIERERI BH ¥ FAIMGd BIAT 8, W] AEWd a1 T81 Idl & | 9 qargd
TN @ A A M . N 1d 1. P va e #ol # Od ® QiR Ud M ddeiids aTell
MBSNER & IR od 21 1. X ST & mgfe daiia aretl MfBorer & IHaR <l &,
g A P & aafely | g91fad 81T 7, 3R SH@! BH &1 [T 1€ aar 2| fafsfeT e
W . P & 9M 9EIER & wY # afvid BT &, Safd 98 Aartigd 8 g © |

A X $B poRex ®H 31 Foard 8, g S9 B4 9 U1 T8 fAd uar §1 e@ fr X
ot AR BH @ |-y P W W 9d BT AedT § | Aeen S 1932 &
U] AR gaTgd a7 . P 4o gaM & oy Scrar 2|

(4 Marks)

A, B T C T WeierRl v ABC & Company # STSIGR 2| BH HHaR &7 AR B
T A ® U AT WIeT 9T 999 B ATPR § IR B & U WAl B <GHI B Bl
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(o)

JOPR 2 d C & U BN A9 a%] B Sq P ARBR 2| 8T & H IvM 0!
HeAd A I8 T [T © 6 A o/ J|r JRS < g B @ 7 @1 wRIE AR [ |
wRg Mr. M @1 39 agad & dR § Ial T8l © 3R IFT AIEER A Bl BHraR b1 4l IR
g foar 3R 99 WEeR A 7 98 A1 Bl o=y @l 99 faar| dEen siRfem 1032 &
FFAR g b @ M (U= A1l BT UAT BH A of Fehall 8¢ AT AUDT SR feT BT Al
M @I 9 e & IR TdT s’

(5 Marks)

A, B, C U& ®H # W2IGR 8| A & o™ # 20 ufaerd fR=ar 21 A Jaifgd giar € iR sda
15 a7 918 S9! g 8 9l © | B g C A1 W@l &1, FuerT {6y <gear ok @ 2 1 A
@ dUITD ITRITDINGT & 3fHR g |

(3 Marks)

Question 5:

(a)

(b)

P il gRT Q &1 U& dIST dadl & ol P Sam ® & vy g | f aRRerfaal # aan

[T A9 qar) —

(@) IR P,Q Pl OIS &I WA & IR H HB &l gdrd

(b) AT P,Q P g 78l T 9 P, Q & Y1 7 |
afg
7171

(c) Q, P & wear ® f afe g0 w1 98 a_r a1 § A <o 5 e wRer g1 P
&l Pl T |
(6 Marks)

w4 fafics 9 3 ot ol 1 RIS %, 7 A 8 T 99dT 3197 10 . dTel ui Ued @
IR 2 oG HoAT A 3% 10 . dlel O Uad o | Silgd ursde fofics ok g ugde
frfics 9 3 &g AT 50 BOIR HHAT 3 HHY: I Usde fafics § of 3@ 2| Sfiaq ursde
fafice qon ik uEde fofics <Ml gy usde fafices & |sre dweil 21 &
AR 2013 & ATIR AT R ARE Ulgde faffics Uy Ugde fafce @ 98
HHA 77 FT AMART IR [T 8N Ife Iy urgae forfice wx9 ugde fiafics & 9 # 9
8 feerpl &l Fga & & AfBR el 27

(6 Marks)

Question 6:

(a)

(b)

JAl IR & U U Ui ared & o Sei ) a1 9ol & SER R U 7 gsh @

Bl WY 1| v FaE & a5 N G b A 7 a5 989 diern 3R 7 8 s fou ae

[T | 39 IOl IAT 0T UKl bR & g ol ¢ &l ared RREl g fear| gl 3R 319

feR T ¥ gUfedl 189 &1 QTaT _AT a1ec © | &1 98 el sR1?

(i) A &1 ST A&, 1930 & UrauEl & Hed # S WY fh gH /IR & g
SEINESECE I

(i) T ATUBT IR AT BET AN I§ WK ®Y Y Y& B 1 o & arg= gl IR
@1 FuRT 91 B 99 q6 P BT B g T AT S 57

(6 Marks)

gRT 8 DU & HAedYUl fdg 9T & Sl 3 Ul & oIy AN 8 87 Hu=il A=A, 2013
& UIaETHl & Hed H ey H ey o |

(6 Marks)
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The Question Paper comprises of 5 questions of 10 marks each.
Question No. 7 is compulsory. Out of questions 8 to 11, attempt any three.

SECTION-B : BUSINESS CORRESPONDENCE & REPORTING (40 MARKS

Question 7:
(a) Read the passage carefully and answer the questions that follow:

Three years ago, technophobic Sushmi Ghosh refused to exchange her feature phone
for a smart phone. But last month, the 45-years-old high schoolteacher ordered a
front-loading washing machine through an e-retailer's app on her iPhone. "I was
pleasantly surprised,” she said, “It was not only delivered in a day but also installed
immediately. I didn't have to walk to a shop in this heat. I saved some money too
because I bought it during a sale.” Online sales of large appliances have boomed in
the past two years as e-retailers have addressed buyers’ delivery and installation
concerns. While they also offered discounts earlier, delivery took days and
installation was another waiting game, with further uncertainty about warranty.
During its recently concluded sale, Amazon claimed in the first day it sold around half
(20,000 units) of the average daily TV sales in India. “There has been a huge shift in
the number of brands that want to do business with us,” said Manish Tiwary, VP
(category management), Amazon India. Some manufacturers have even teamed up
with e-retailers to officer TVs, refrigerators and washing machines with specific
features. “This helps bring down prices,” said Sandeep Karwa, head of large
appliances at Flipkart. From being a negligible part of its business, the large
appliances category has become one of the top three earners for Flipkart. It acquired
Jeeves, a repair services and maintenance company, for providing after-sales
services. At present, Flipkart o ers one-day delivery on 72% of large appliances
through 10 dedicated warehouse. “We are working on a pilot that will enable
installation of 70% of our large appliances at the time of delivery,” said Karwa.
Exchange offers and financing options provided by e-retailers have also pushed
sales. "During our last sale 35% of shoppers opted for no-interest EMIs,” said Karwa.
Amazon has also created a home services arm to synchronise delivery and
installation of products. Amazon’s Tiwary said, “We created our group of technicians
who will get the installation done according to the convenience of the customer. In
smaller towns, this is a big help since many brands don’t have a robust presence.”
Amazon has nine warehouses from which it can reach 80% of the country. Most
manufacturers, however, are tight-lipped about online sales as e-retailers’ discounts
and freebies eat into the margins of their brick-and-mortar dealers. While a
spokesperson for LG turned down an interview request for this story, Samsung India
did not reply to an email.
Ajay Seth, director of sales and service at Panasonic India, said, “It's still early days
for online. Customers want to have a look and feel of the product before buying.
Most of our online sales consist of small appliances.” Companies such as BPL, Vu and
TCL, which follow an online- first model, are optimistic, though of favourable
response from buyers.. Devita Saraf, founder of Vu Technologies, which sells 40% of
all TVs sold on Flipkart, said, "When I started selling Vu televisions we did a business
of Rs. 35 crore in 2013-14. After going online, we ended 2016-17 at Rs 500 crore.”
Q1. Sushma Ghosh says, "I was pleasantly surprised.” She was surprised

(a) By the promptness of the service for the washing machine.

(b) Because she managed to save money while buying the washing

machine.
(c) By the warranty offered for the washing machine.
(d) By the quick delivery and instant installation of the washing machine.
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(b)

Q2. Some manufacturers have even teamed up with e-retailers to

(a) Give special discounts

(b) Have special sale offers on large appliances like T.V.s with specific

features

(c) Get discounts from e retailers

(d) To give discounts to e retailers
Q3. One of the top three earners of Flipkart is

(a) Household goods

(b) Clothes brands

(c) Large appliances

(d) Mobile phones
Q4. The two factors that are promoting sales of e retailers are

(a) Exchange offers and easy financing options available.

(b) Quick delivery and good products.

(c) Ease of service and no disturbance of any kind.

(d) Many options to choose from and ability to view products from home
Q5. Brick and mortar stores are affected by e retailers

(a) Promoting their sales

(b) In no major way

(c) By starting a price war

(d) By eating into their profits

(5 x 1 M Each = 5 Marks)

Read the Passage :
Recycling is simply the process of reusing the items from which utility can still be
derived. It is important to recycle waste so that we can at least conserve some of
our natural resources for the generations to come. Many products such as paper,
cardboards, and cups come from trees. In fact trees are our natural assets: you can
conserve trees by recycling the paper products as by doing so we can minimize the
number of trees cut down a year. This is one form of waste recycling.
Recycling waste will not only save our natural resources but will also help save
energy. By simply recycling an item or making a basic fix to it, we can save all the
energy that would have been consumed in the process of making it. The same
example can be taken with plastic items. A large amount of energy can be saved by
simply reusing the plastic items. To recycle waste is to simply reduce pollution. By
recycling plastic material, we can reduce air pollution as well as water pollution.
Plastic factories produce a large amount of smoke while producing plastic material at
same time; if we don't have a proper waste disposal system then those waste
emissions will cause water pollution. Recycling helps reduce pollution too.
In simple words, recycling waste is essential for both the natural environment and
humans. To sum up, recycling minimizes the need for raw materials so that the
rainforests can be preserved. Great amounts of energy are used when making products
from raw materials. Recycling requires much less energy and therefore helps to preserve
natural resources. One needs to know the importance of recycling; at the same time
being earth friendly can help make our planet a better place to live in.
(i) Make Notes, using Headings, Subheadings and abbreviations whenever
necessary.
(3 Marks)

(i) Write Summary
(2 Marks)
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Question 8:

(a)

(b)

(c)

Explain Physical non-verbal communication:
(2 Marks)

Convert the following sentences into active voice:
(i) A story was written on the wall by Rohit.
(i) A song was sung by Ravi.
(iii) What was eaten by you for breakfast ?
(3 x 1 M Each = 3 Marks)

Précis Writing
Read the following passages and write a précis for the same.
There are approx. 6000 languages spoken worldwide. Out of them only some
languages have script while others exist only in spoken form. Language diversity is
common phenomena to the human. But Language death is equal to human death. In
this regard, we need to work for language documentation, making new language
policy, and new application to enhance the vitality of languages. A language is
endangered when it is on a path toward extinction. Indeed, without proper
documentation, a language that is extinct can never be revived. A language is in
danger when its speakers cease to use it, use it in an increasingly reduced number of
communicative domains, and cease to pass it on from one generation to the next.
That is, there are no new speakers, adults or children. About 97% of the world’s
people speak about 4% of the world’s languages; and conversely, about 96% of the
world’s languages are spoken by about 3% of the world’s people (Bernard 1996:
142). Many indigenous peoples, associating their disadvantaged social position with
their culture, have come to believe that their languages are not worth retaining. For
linguist, each language is unique and each language is a unique expression of the
human experience of the world. Thus, the knowledge of any single language may be
the key to answering fundamental questions of the future. Every time a language
dies, we have less evidence for understanding patterns in the structure and function
of human language, human prehistory, and the maintenance of the world’s diverse
ecosystems. Raising awareness about language loss and language diversity will only
be successful when meaningful contemporary roles for minority languages can be
established, for the requirements of modern life within the community as well as in
national and international contexts. External Specialists and Speech Communities
External language specialists, primarily linguists, educators, and activists see their
first task as documentation.

(5 Marks)

Question 9:

(a)

(b)

Body language speaks the truth while speaker may play with words to hide the truth,
comment?
(2 Marks)

(i) Choose the word which best expresses the meaning of the given word :
SCINTILLATING
(1) Smoldering
(2) Glittering
(3) Touching
(4) Warming
(1 Mark)
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(ii) Select a suitable antonym for the word given under:
FIDELITY
(1) Commitment
(2) Inconstancy
(3) Ambitious
(4) Devotion
(1 Mark)

(iii) Change the following sentence to indirect speech:
Varun Said, "Every Kid should learn coding".
(1 Mark)

(c) You bought a printer a few days back from a leading chain of electronic stores. Now
you found a few defects in its working. Write a letter to the dealer complaining about
the problem and requesting him to rectify the problem or replace the printer.

(5 Marks)
Question 10:
(a) Explain how listening for Understanding helps in communication.
(2 Marks)
(b) (i) Change the sentence from Active to Passive Voice.
Question - The crew cleaned the entire stretch of highway.
(1 Mark)

(ii) Change the sentence from Passive to Active Voice.
Question - The house was remodeled by the homeowners to help it sell.
(1 Mark)

(iii) Change the following sentence to indirect speech.
Question - Socrates said, "Virtue is its own reward."
(1 Mark)

(c) Write an article of about 250 words on the topic, "The Pros and cons of online
education in India".
(5 Marks)

Question 11:
(a) Letter Writing
Write a letter from xyz pvt Itd confirming the order placed and other details.

(5 Marks)
(b) Explain verbal communication.
(3 Marks)
(c) Change the following sentences to indirect speech.
1. She said, "I shall be taking a test.”
2. The clerk asked his manager, “Shall I email this letter again, Sir?”
(2 Marks)
% %k
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